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Forward Looking Statement & Note on Non -GAAP Measures

Certain information included herein is forward -looking . Many of these forward looking statements can be identified by words such asn Il y dz@ B & ' Free "edzé Né Ydzé N eBai§n” e Rdzy 5 @besybe Nl @6 E RN EdEly eppi N e N1 BN ey
"objective” or similar words and include, but are not limited to statements related I Il 53 d llexpéctatipn of its future financial position, business and growth strategies and objectives, sources of growth including geographic areas for growth, capital
expenditures, organic growth, financial results (including but not limited to Adjusted EBITDA projections and/or guidance), future financing and the terms thereof, future acquisitions and the efficiencies to be derived therefrom, pro forma site counts,
future site retrofits, future new to industry sites, single retail site acquisitions, service station growth, commercial operations, supply metrics, refinery interests and fuel volumes, potential synergies (including timing to realization thereof), run-rate
synergies, margin expansion, accretion, value creation, including but not limited to:()! Il &3 d lacgdisitian of 75% of Sol Investments Limited (together with its subsidiaries N 17 which closed January 8,2019 1 N \Ndtz' E y &) E | & & d lacqdsitian
of the majority of the Canadian business and assets of CST Brands, Inc. which closed June 25, 2017 (the "Ultramar Acquisition”) ; and (iii) I' II ts 3 d llasgdigition of Chevron Canada R & M ULC (the "Chevron Acquisition”) which closed October 1, 2017,
growth and maintenance capital, uses of cash, sources of cash, run-rate EBITDA, projected On-the -Run/Marche Express locations, private label N6 ¢ mnyoduction of non-food private label products, emerging opportunities in commercial road diesel
market, aggregate number of retail transactions, consolidation of fragmented regional markets, future turnarounds, the costs of future turnarounds, investments in supply infrastructure, optimization of Sol logistics, shipping and supply, British
Columbia tank expansion, rack expansion and turnaround, expected Total Funded Debt to Credit Facility EBITDA Ratio, expected reduction of Total Funded Debt to Credit Facility EBITDA and the timing thereof, long term leverage targets, investment
grade credit ratings and target credit ratings generally, DRIP proceeds, expected Adjusted Distributable Cash Flow per share, Dividends per share, Adjusted Payout Ratio, aspiration to double I Il ts3 d Ibusihgss sources of Adjusted EBITDA growth,
including but not limited to M&A, synergies and organic growth . Parkland believes the expectations reflected in such forward -looking statements are reasonable, but no assurance can be given that these expectations will prove to be correct and such
forward looking statements should not be unduly relied upon . The forward -looking statements contained herein are based upon certain assumptions and factors including, without limitation : historical trends, current and future economic and financial
conditions, and expected future developments

Parkland believes such assumptions and factors are reasonably accurate at the time of preparing this presentation .However, forward -looking statements are not guarantees of future performance and involve a number of risks and uncertainties some
of which are described in I' Il ts3 d llarnéah ipformation form and other continuous disclosure documents . Such forward -looking statements necessarily involve known and unknown risks and uncertainties and other factors, which may cause
I I 53 d lastualnpgrformance and financial results in future periods to differ materially from any projections of future performance or results expressed or implied by such forward looking statements . Such factors include, but are not limited to, risks
associated with : the operations of Parkland businesses, including compliance with all necessary regulations ; competitive action by other companies ;the ability of suppliers to meet commitments ;the ability of management to maintain the assets
within the forecasted budget for capital expenditures ; failure to meet financial, operational and strategic objectives and plans;failure to meet publicly disclosed financial guidance and market expectations ;general economic, market and business
conditions ; industry capacity, failure to realize anticipated synergies, accretion, growth and value creation | Il ts 3 d llamgdisitions ; competitive action by other companies ; the ability of suppliers to meet commitments ; actions by governmental

authorities and other regulators including increases in taxes;changes and developments in environmental and other regulations ;ability to secure sources of funding for its anticipated acquisitions, if necessary, on terms acceptable to Parkland ;failure to
retain key management personnel of is recently acquired businesses and future acquisitions ;I Il ts3 d linexgemiance in any of the jurisdictions in which it expands into, and the political and regulatory risks associated with certain of those jurisdictions ;
I I 53 d lakililyntq effectively integrate N & 6 buginess ; nature, size and complexity of the SOL Acquisition ; foreign exchange and inflation rate exposures; environmental liabilities associated with [ I ts3 d lIlbusihgssy; supply economics in the
jurisdictions in which Parklands operates its business ;increased leverage pro forma I |l ts 3 d lfutude nagquisitions and I' Il ts3 d labiliéy nrepay its indebtedness ;and other factors, many of which are beyond the control of Parkland . Readers are directed

to, and are encouraged to read, Parkland's management discussion and analysis for the year ended December 31,2018 (the "MD&A"), and I Il ts3 d llanngah ipformation form for the year ended December 31,2018 (the n! | inaluding the disclosure
contained under the heading "Risk Factors” in each such document .Each of the MD&A and AIF is available by accessing Parkland's profile on SEDAR at www .sedar.com and such information is incorporated by reference herein . This presentation refers
to certain financial measures that are not determined in accordance with International Financial Reporting Standards = N1 -.Digributable Cash Flow per share, Adjusted Payout Ratio, Net Debt to Adjusted EBITDA and Total Funded Debt to Adjusted
EBITDA are not measures recognized under IFRS and do not have standardized meanings prescribed by IFRS. In reference to I' Il ts53 d lAsjéstedy EBITDA, Adjusted EBITDA is a measure of segment profit and is considered to be forward -looking
information in this document .See Section 13of the MD&A and Note 24 of the 2018 Consolidated Financial Statements for a reconciliation of this measure of segment profit .

Investors are encouraged to evaluate each adjustment and the reasons Parkland considers it appropriate for supplemental analysis. Management considers these to be important supplemental measures of I | 53 d lparférmagpce and believes these
measures are frequently used by securities analysts, investors and other interested parties in the evaluation of companies in its industries . See N g )-®AAP financial measures, reconciliations and I ¢ s £y sés@ ufithe MD&A . Investors are encouraged
to evaluate each adjustment and the reasons Parkland considers it appropriate for supplemental analysis. Readers are cautioned, however, that these measures should not be construed as an alternative to net income determined in accordance with
IFRS as an indication of I' Il ts 3 d Iperférmangce .The financial measures that are not determined in accordance with IFRSIn this presentation are expressly qualified by this cautionary statement .

Additionally, readers are directed to, and encouraged to read, the 2019 Adjusted EBITDA Guidance Range section of Parkland's press release dated August 12019 and material factors and assumptions contained therein . Parkland believes its estimation
of annual Adjusted EBITDA, Adjusted Gross Profit, and Distributable Cash Flow per share based on such information is reasonable, but no assurance can be given that these expectations will prove to be correct and such figures should not be unduly
relied upon . Any forward -looking statements are made as of the date hereof and Parkland does not undertake any obligation, except as required under applicable law, to publicly update or revise such statements to reflect new information,
subsequent or otherwise . The forward -looking statements contained in this presentation are expressly qualified by this cautionary statement .

Market data and other statistical information used throughout this presentation are based on internal company research, independent industry publications, government publications, reports by market research firms or other published independent
sources including Fitch, the IMF World Economic Outlook and Wood Mackenzie . Industry surveys, publications, consultant surveys and forecasts generally state that the information contained therein has been obtained from sources believed to be
reliable . Although Parkland believes such information is accurate and reliable, Parkland has not independently verified any of the data from third -party sources cited or used for management's industry estimates, nor has Parkland ascertained the
underlying economic assumptions relied upon therein . While Parkland believes internal company estimates are reliable, such estimates have not been verified by any independent sources, and Parkland does not make any representations as to the
accuracy of such estimates . Statements asto our position relative to our competitors or asto market share refer to the most recent available data.




Parkland at a glance

A leading fuel & convenience marketer
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TSX: PKI

Energy - Refining &
Marketing

~$6.1 Billion

Market Capitalization

~$9.8 Billion

Enterprise Value

$1.19/share

Annualized Dividend

~3%

Current Dividend Yield

~22 billion liters

Annual fuel volumes

25 Countries

Canada, USA, Caribbean,
South America

~4,500

Employees

~475%

Total shareholder return
Jan 1, 2011 through Aug 31, 2019




An integrated supply chain

Coming to market through three channels: Retail, Commercial & Wholesale

Make, Buy, Import Move & Store
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1. Strong assets, brands & people
2. Financial strength & flexibility

3. Diversified geographic and product platform
4. Proven track record
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Strong assets, brands & people

A business that is difficult to replicate

Chevron marine
fueling station in

Vancouver harbor
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