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Forward Looking Statement & Note on Non -GAAP Measures

Certain information included herein is forward -looking . Many of these forward looking statements can be identified by words such asn Il y dz@ B & ' Free "edzé Né Ydzé N eBai§n” e Rdzy 5 @besybe Nl @6 E RN EdEly eppi N e N1 BN ey
"objective” or similar words and include, but are not limited to statements related | II 53 d llexpéctatipn of its future financial position, business and growth strategies and objectives (including organic growth and M&A), sources of growth including
geographic areas for growth, the revised 2020 Capital Program, including expected maintenance and growth capital expenditure estimates and projects ; expected working capital benefits to Parkland due to lower energy prices;and our ability to
accelerate growth activity when current market conditions change, pro forma site counts, future site retrofits, future new to industry sites, single retail site acquisitions, plans for the development of a national commercial network, supply metrics,

refinery interests and fuel volumes, potential synergies and other benefits from completed transactions (including timing to realization thereof), run-rate synergies, uses of cash, sources of cash, projected On-the -Run/Marche Express locations,
introduction  of non -food private label products, emerging opportunities in commercial road diesel market, aggregate number of retail transactions, consolidation of fragmented regional markets . Parkland believes the expectations reflected in such

forward -looking statements are reasonable, but no assurance can be given that these expectations will prove to be correct and such forward looking statements should not be unduly relied upon . The forward -looking statements contained herein are

based upon certain assumptions and factors including, without limitation : historical trends, current and future economic and financial conditions, and expected future developments

Parkland believes such assumptions and factors are reasonably accurate at the time of preparing this presentation .However, forward -looking statements are not guarantees of future performance and involve a number of risks and uncertainties some

of which are described in I' I ts3 d llanné@ah ipformation form and other continuous disclosure documents . Such forward -looking statements necessarily involve known and unknown risks and uncertainties and other factors, which may cause

I Il ts3 d lastudlnpgrformance and financial results in future periods to differ materially from any projections of future performance or results expressed or implied by such forward looking statements .Such factors include, but are not limited to, risks
associated with : general economic, market and business conditions and the extent and duration COVID-19 pandemic and its effects on such economic, market and business conditions ;the effect on demand for I Il ts3 d lprodudisy as a result of the
COVID-19 pandemic ; the ability of suppliers and other counterparties to meet commitments ; the operations of Parkland businesses, including compliance with all necessary regulations ; competitive action by other companies ; the ability of
management to maintain the assets within the forecasted budget for capital expenditures ;failure to meet financial, operational and strategic objectives and plans ;failure to meet publicly disclosed financial guidance and market expectations ;industry
capacity, failure to realize anticipated synergies, accretion, growth and value creation [ Il ts 3 d llasgdigitions ; competitive action by other companies ; the ability of suppliers to meet commitments ; actions by governmental authorites and other
regulators including increases in taxes; changes and developments in environmental and other regulations ; ability to secure sources of funding for its anticipated acquisitions, if necessary, on terms acceptable to Parkland ; failure to retain key
management personnel of is recently acquired businesses and future acquisitions ;I Il ts 3 d linexpemiance in any of the jurisdictions in which it expands into, and the political and regulatory risks associated with certain of those jurisdictions ;I Il s3d |l N 6N -
ability to effectively integrate N & 0 busjness ; foreign exchange and inflation rate exposures ; environmental liabilities associated with ' Il ts 3 d lbuwsidessy supply economics in the jurisdictions in which Parklands operates its business ;I Il ts 3 d labiligyn y
repay its indebtedness ;and other factors, many of which are beyond the control of Parkland . Readers are directed to, and are encouraged to read, Parkland's management discussion and analysis for the interim period ended March 31,2020, (the n I1
2020 MD&A"), I Il 53 d llconsolidated financial statement for the interim period ended March 31,2020 (the N 112020 - Niand I || ts3 d lanngah ipformation form for the year ended December 31,2019 (the n! | indludifg the disclosure contained
under the heading "Risk Factors” in each such document .Each of the Q12020 MD&A, 2020 FSand AIF is available by accessing Parkland's profile on SEDAR at www .sedar.com and such information is incorporated by reference herein . Any forward -
looking statements are made as of the date hereof and Parkland does not undertake any obligation, except as required under applicable law, to publicly update or revise such statements to reflect new information, subsequent or otherwise . The
forward -looking statements contained in this presentation are expressly qualified by this cautionary statement .

This presentation refers to certain financial measures that are not determined in accordance with International Financial Reporting Standards . n 1 -.Difributable Cash Flow per share, Adjusted Payout Ratio, Net Debt to Adjusted EBITDA and Total
Funded Debt to Adjusted EBITDA are not measures recognized under IFRSand do not have standardized meanings prescribed by IFRS. Adjusted EBITDA and adjusted gross profit are measures of segment profit . See Section 12of the Q12020 MD&A
and Note 20 of the 2019 FSfor a reconciliation of these measures of segment profit . Also see Section 12of the Q12020 MD&A for a discussion of non -GAAP measures and their reconciliations to the nearest applicable IFRS measure . Annual Synergies is
an annualized measure and is considered to be forward -looking information . See Section 12of the Q12020 MD&A. Investors are encouraged to evaluate each measure and the reasons Parkland considers it appropriate for supplemental analysis.
Effective January 1, 2019, Parkland adopted the new accounting standard, IFRS16- Leases ("IFRS16"). The adoption of IFRS 16 has a significant effect on Parkland's reported results.Due to Parkland's selected transition method, it has not restated its prior
year comparatives . Certain financial statement measures are presented excluding the impact of IFRS 16 ("Pre-IFRS 16 measures") . Refer to the Q12020 FSand Q12020 MD&A for reconciliations of Pre-IFRS 16 measures . Investors are encouraged to
evaluate each adjustment and the reasons Parkland considers it appropriate for supplemental analysis. Management considers these to be important supplemental measures of I Il ts3 d lperférmanpce and believes these measures are frequently
used by securities analysts, investors and other interested parties in the evaluation of companies in its industries . See N g )-®AAP financial measures, reconciliations and II s £ y)secfod f the MD&A . Investors are encouraged to evaluate each
adjustment and the reasons Parkland considers it appropriate for supplemental analysis. Readers are cautioned, however, that these measures should not be construed as an alternative to net income determined in accordance with IFRS as an
indication of ' I ts3 d Iperférmagce .The financial measures that are not determined in accordance with IFRSIn this presentation are expressly qualified by this cautionary statement .

Market data and other statistical information used throughout this presentation are based on internal company research, independent industry publications, government publications, reports by market research firms or other published independent
sources including Fitch, the IMF World Economic Outlook and Wood Mackenzie . Industry surveys, publications, consultant surveys and forecasts generally state that the information contained therein has been obtained from sources believed to be
reliable . Although Parkland believes such information is accurate and reliable, Parkland has not independently verified any of the data from third -party sources cited or used for management's industry estimates, nor has Parkland ascertained the
underlying economic assumptions relied upon therein . While Parkland believes internal company estimates are reliable, such estimates have not been verified by any independent sources, and Parkland does not make any representations as to the
accuracy of such estimates . Statements asto our position relative to our competitors or asto market share refer to the most recent available data.




Business Highlights

A leading fuel & convenience store marketer

TSX: PKI

Energy . Refining & Marketing

$9.3 billion

Enterprise Value Make /Buy

$1.214/share

Annual Dividend, 3.7% vyield

23 billion liters

Trailing -twelve -month fuel volumes
(~400 mbbl per day)

~$900 m||||0n of Capturing value across the entire supply chain >
liquidity

March 31, 2020 cash + unused credit facilities

MSCI Canada Index

Index inclusion Q4 2019

? PARKLAND See End notes for further information




Our commitment to safety and community

Reliably providing an essential service in the 25 countries we operate

Commitment to safety is more
important than ever.

Took immediate action to enhance
operating  procedures and protocols to
maintain our sites to even higher levels of
cleanliness in response to COVID-19.

Extended over $3.5 million of fuel

discounts to front-line health care

workers and first responders . Providing free

hot showers and discounts to WIl N II gtiiucky
driving community and extending support

to Wi N I gfbod Hanks .

/r’ PARKLAND See End notes for further information



Our diverse business is proving resilient

A quick and prudent response to the COVID -19 pandemic

Agile business model

Significantly reduced capital expenditures and costs, while
maintaining core capabilities .

Strong financial position

~$900 million  of liquidity (as of March 31, 2020 ) to manage
through current environment

Resilient portfolio of assets
Integrated business model, diverse geographic platform and

expansive product offering support our abilty to grow once
conditions improve .

Interim focus on integration and digital
Focused on high return initiatives which will underpin growth
programs when the economy improves

r’ PARKLAND See End notes for further information

2020 Capital Program Revision

On March 30, 2020, we reduced our 2020 Capital Program by
$300 million to $275 million+/  -5%

Capital Expenditures ($millions)

Growth 85

2020 Turnaround Maintenance 60

Other Maintenance 130

Total Capital Expenditures @ 275 +/- 5%
WThe A2020 Capital Programod

2020 Adjusted EBITDA Guidance Withdrawn

The extent and duration of the economic impact of COVID -19is
uncertain; therefore, on March 30, 2020, we withdrew our 2020
Adjusted EBITDA Guidance Range




Relevant themes for the current environment

Common questions during investor discussions

Capital allocation
Near term priority is to maintain balance sheet strength versus growing
our asset base or increasing distributions .

Global fuel demand

The current COVID-19 situation and associated impact on economic
activity has reduced global fuel demand . Our April fuel and petroleum
product volume was down approximately 35 percent from 2019. See press
release dated May 6,2020 for more details .

Convenience store sales
Proving resilient ; only marginally down in Canada

Burnaby refinery update
Running at 75 percent utilization as of May 6, 2020

M&A market

The current COVID-19ssituation is expected to reduce industry M&A activity
in the near term. We wil maintain contact with our pipeline of
opportunities  through this period .

Note : numbers referenced above are approximate

r’ PARKLAND

See End notes for further information

Indicative 5 -3-1-1 Vancouver Crack Spread

Indicative crack, indexed vs. rolling 3  -year average
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Parkland at a glance

A integrated business model diversified across 25 countries
& [ “", a3 ” ” . . 1m

Key Operating Assets CDN us 1 N‘ ndrotal
Corporate sites 645 58 259 962
Dealer sites 1,204 324 237 1,765

Retail service stations

Commercial locations

Net refining interest  (mmbls/d) 55 - 5 60
Terminals, bulk plants & transloaders V V V V
Marine / Aviation \V/ \V/ \V/ V

Integrated supply system supports
marketing operations

p o
- *("f\" International
v “\ 5 -
o e ‘-:E;: -
o
v
Retail - -
Commercial g )

‘r’ PARKLAND See End notes for further information e
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Business Overview

Diversified platform provides stability and multiple avenues for growth

Asdz EngE ey I'lIsadling
and logistics

A Manages refiner contracts

A Optimizes rail and truck logistics
including distribution storage

A Sells product wholesale to large

resellers

Canada A Network of gas station &
convenience stores

A Over the road and delivered
diesel, propane, heating oil and
lubricants

A Chevron, Ultramar, Pioneer, Fas
Gas Plus and Esso fuel brands

A On the Run / Marché Express
convenience store brand

Trailing twelve -
month
Adjusted

EBITDA @ by
Segment

International A Integrated supply chain &

2 extensive distribution network
throughout 23 countries in the
Caribbean and South America

A Retail, commercial, aviation, - -
import terminals, pipelines, A Netyvork of retail and commercial gas
marine berths and charter ships stations _

A Delivers bulk fuel, lubricants and other
related products and services

r’ PARKLAND See End notes for further information



Il sadlingnNy y' sl éR”

Lock -in demand organically and through M&A, then optimize supply

GASOLINE &

DIESEL DEMAND /\
STRONG
SUPPLY

GASOLINE &
DIESEL SUPPLY

STICKY G R OW

ORGANICALLY

CUSTOMER
RELATIONSHIPS

LEADING SUPPLY
POSITIONIN ALL
ADVANTAGE CLLL D
ACQUISITIONS PRUDENTLY &

INTEGRATE

“~__

A regional consolidator of the Americas

See End notes for further information

/r’ PARKLAND

Sample successes

Grow Organically
V Canada

61" NN? 1) T&ttaglhe teéexlsegy gy "Ihdg”
partner

V Canada

Grow road transport though expansion of cardlock network and development of
National Fueling Network

V USA

Established national accounts structure

dzts) Atsllp o x

Acquire Prudently & Integrate

V International
Successful acquisition and integration of Sol (Caribbean) with early progress on
synergies

V USA

Entrance into Southeast ROC & expansion of Rockies and Northern Tier ROCs

V Integration
Exceeded initial expectations for Chevron/CST synergies

Strong Supply Advantage

V Sourcing economic product
Startup of Milton rail port to import product volumes into Ontario market

V Access to global markets
Established Houston office to optimize supply in the US and Caribbean

V Low-carbon initiatives
Successful co -processing of tallow and canola feedstock at Burnaby, BC refinery




Grow organically

Ability to continue our growth programs when current market conditions change

Targeted Growth Reinforcing investments Benefits of scale Capability investments
Finding high growth Deliberately focus capital Optimize supply chain in Leveraging technology and
opportunities in and effort to reinforce the order to lower product proprietary data
stable markets entire business costs

? PARKLAND See End notes for further information



Acquire prudently & integrate

Disciplined acquisition approach; buying complex portfolios in supply -inefficient markets

Our expertise provides unique opportunities

Simple portfolios
Supply inefficient markets

PKI Sweet Spot

Chevron

~ N o

TROPIC OIL

COMPANY

Complex portfolios ‘ ’

Supply inefficient markets

Simple portfolios
Supply efficient markets

Complex portfolios
Supply efficient markets

/r’ PARKLAND See End notes for further information

Proven framework for synergy realization
(Stated acquisition multiple versus multiple post synergy capture)

Purchase ~7.0x
Average
for below After Synergy Capture
transactions
D‘ - ‘ sol Purchase
"v <y

After Expected Synergy Capture
Chevron

\, .~/ B Purchase

- uiamar W A ftor Synergy Capiure

a Purchase

PIONEER After Synergy Capture




Strong supply advantage

Proprietary assets, supply flexibility, and logistics & trading capability

Capture arbitrage
opportunities

Optimize internal &
external customer base

i[

Benefit from scale

Truck Wholesale
B .HS
Ship
Store .
———\ Commercial

Refined Product

(4 ) R —
b=

Retail

1. 2. 3.

Enhancing margins through
leveraging scale and product
diversity

Source the most economic product by
leveraging market insight, transportation
and storage capacity

Supply our own network, then
drive incremental economics
through third party sales

? PARKLAND

See End notes for further information

Diverse product offering
across the Americas

International

retail US retail
8% 1%

\_|

Trailing twelve -
month fuel and
petroleum
product volume

Canada retail
0,

0% Supply

25%

Canada
commercial &
other
13%

US wholesale &
commercial
8%

International
commercial &
other

16%




Strong assets, brands & people

A business that is difficult to replicate

Chevron marine
fueling station in
Vancouver harbor

r’ PARKLAND See End notes for further information



